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Why The 
innovation Innovating with 

iDecisionGames 

T E ACH I NG 
N E G O T I AT ION  

A course for law students to learn practical negotiation 

concepts and skills that may be used in their future legal 

practice. This skills-based course relies heavily on practice, 

feedback and collective learning.
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H OW TH E  INNOVATION BE GAN 

 From necessity during the pandemic…

 To harnessing tools that facilitate: 

 Visualising of real-time trends 

 Receiving and giving feedback &

 Collective learning
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IDEC IS I ON G A ME S

 A platform for running group exercises and 

simulations by 

 Making it easy to group participants 

 Gathers specific information for purpose 

of post-exercise debrief

 Provides real-time visualisation of 

results, trends and answers to questions
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Distr ibut ion of  instruct ions

Students have individual accounts in 
platforms to receive instructions according 
to allocated roles.

Format ion of  groups 

Platform for instructor allows automated or 
customised formation of groups and making 
of quick changes
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Monitor ing mult ip le  
negot iat ions

Instructor and teaching assistant may monitor 

multiple groups’ progress in the exercise

Customised quest ions for  the 
purpose of  debr ief

Depending on specific learning outcomes, questions may 

be posed for students to answer on anonymous basis. 

The aggregate negotiation results and answers to these 

questions are then visually displayed during the post-

simulation debrief.



SMU Classification: Restricted



SMU Classification: Restricted



SMU Classification: Restricted

Present ing results  of  negot iat ion dur ing the debr ief
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GENERAL RESPONSE

RESPONDING TO 
FEEDBACK

Adapting use of platform to blended learning 

(instead of fully online learning)

I think idecisiongames 

was a useful and 

intuitive platform to pair 

students and 

disseminate confidential 

facts. I also like the 

results of our peers that 

we were able to see on 

the online platform. 

I think negotiation 

using idecision game's 

platform was actually 

quite easy and intuitive 

I like the medium of 

Idecisiongames, it provided 

a useful online negotiation 

platform and also allowed 

us to view the negotiation 

results of the class, which 

provided innovative 

solutions 

The breakout rooms and 

the use of various online 

platforms that allow us to 

consolidate our 

discussions. I found 

IDecision Games helpful in 

analysing our performance 

for each simulation. 

Students found it useful to analyse own 

performance and learn from other classmates
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O VERCO M I NG CHALLENGES  

 Financial constraints and long-term 

sustainability

 Incorporating tool into blended 

learning mode
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Thank you
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